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What Readers Have Said 
 
 
 

This is an excellent book that clearly and concisely teaches 
how to develop a wealth mindset.  I highly recommend this 
book.  
- Robert Rowe 
 
I really learned so much from this book.  I loved the 
“opportunity to grow” section:  Questions and exercises 
for practical application, at the end of every chapter. One 
phrase, on the cover, that really spoke to me was ‘attitude 
over aptitude’. With the right attitude, you can gain the 
aptitude.  
 
Every chapter is filled with pertinent mindset shifts; a new 
way of thinking, acting, being and Rennie Gabriel has 
brought these all together in this one powerful book.  It’s 
easily consumable, with explanations and real life 
examples and actions to take.  I highly recommend this 
book and although it’s titled “Attitudes of the Wealthy”, 
it’s not just about money, some of these same attitudes will 
help in other areas of life.  
- Paula Webb 
 
This is a book about your finances. More important, it’s a 
“quality of life book “ that uses finances to teach the 
mindset needed to be successful in all areas of your life. By 
applying just a half a dozen or so of these 32 attitudes you 
could dramatically improve your life and your financial 
situation. What if you applied all 32 attitudes?  
- David A. Scott 
 
 
 



Rennie Gabriel has nailed it! Attitudes of the Wealthy is a 
great, concise handbook to better thinking about money 
and wealth. A must read!  
- Allyssa Riley of the Allyssa Method 
 
Rennie’s book, Attitudes of the Wealthy, has been a great 
help overall with regard to my mindset about leveraging 
money. In particular, I have just used Wealthy Attitude #8 
“The Wealthy use a Team Approach“ to evaluate and 
opportunity that I have to buy a business right now. In the 
past, I would make a quick decision and run with it but this 
is teaching me to utilize other experts and it was very 
valuable to do so in this case. 
 
Thanks Rennie for this very insightful book and the 
“opportunity to grow” exercises.  
- John Gibson 
 
I have read many books on millionaire mindsets and this 
book by far is the most practical. Just implementing one of 
wealth attitudes helped me realized I've been putting myself 
down and now I can start to align my mind to my financial 
goals.  
- Denver Vo 
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About the Author 
 

Rennie Gabriel is the award winning, best-selling 
author of Wealth On Any Income. He has been a 
UCLA Instructor since 1994 and has addressed groups 
as varied as insurance companies, Toyota Motors and 
the FBI. He has supported thousands of business 
owners through his book, blogs, programs and 
coaching, moving from a challenge with finances to a 
place of power and freedom. 

 
After two divorces and a business failure, Rennie 
started over from broke at age 50. His net worth is 
now in the top 1% of Americans. His goal is to create 
more wealth and success for others so they can 
become philanthropic contributors to society. 

 
Rennie lives on his investment income and donates 
100% of his wealth practice profits to charity, with the 
major recipient being www.ShelterToSoldier.org. This 
charity rescues dogs from deadly environments and 
trains them as service animals for post 9/11 soldiers 
who have returned with Post Traumatic Stress 
Disorder (PTSD), Traumatic Brain Injuries (TBI) and 
other issues. 

 
A free summary of Rennie’s best-selling Wealth On 
Any Income book and over $1000 worth of free 
business-building tools can be accessed through 
www.WealthOnAnyIncome.com. After requesting 
these free materials, you can also receive a brief 
weekly email on wealth and finance topics. 

 
Rennie and his wife, Dianne, live in Encino, CA with 
their rescue dogs. 
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Introduction 
 

While this book is short, it has some powerful 
messages. It is based on a series of emails that I sent to 
subscribers of my www.WealthOnAnyIncome.com 
website. So, you may see some things repeated from 
one chapter/attitude to the next. One of the first things 
I need to tell you is you should NOT FEAR becoming 
wealthy, as though that could make you a bad person. 

 
Hollywood and fairy tales have indoctrinated us to 
believe that the poor are good and noble and the 
wealthy are mean and evil. Just ask me for examples 
and I will provide them. 

 
Here is my favorite quote on wealth, and it comes 
from Warren Buffett: 

 
Of the billionaires I have known, money just brings 
out the basic traits in them. If they were jerks 
before they had money, they are simply jerks with a 
billion dollars. 

 
My daughter found a video blog that she thought 
would be of interest to me, and she was right. I was a 
financially broke person in 1999 and I am now a 
wealthy person (as defined by being in the top 1% of 
Americans by net worth). When I saw and adopted the 
attitudes of the wealthy, it transformed my life. I 
noticed similarities between what I discovered and 
what the author of the blog saw regarding how the 
wealthy think. Simply put, wealthy people have 
different attitudes when it comes to life and money. 
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As you may know, one of the most important keys to 
creating wealth is the right attitude. To that end, I 
created a series of emails listing the attitudes by which 
wealthy people operate, and which most of us do not. 

 
These new attitudes saved me, and now I am sharing 
them with you. These attitudes are the difference 
between your leading a life of poverty, struggle or 
mediocrity, versus leading a life of financial and 
emotional prosperity, and your ability to donate to 
charity in significant ways. 

 
My study and reading have focused on money and 
wealth creation since my college years. My career as a 
school teacher would not seem like the right place to 
start, but it gave me a thirst for learning. From reading 
about and studying many millionaires, I have distilled 
a list of the 32 common attitudes of the wealthy that 
you will find in this short book. 

 
While I operate by most of these attitudes, you could 
guess if I were able to operate by all of them, I would 
be a billionaire instead of a millionaire. You get to 
choose how many you want to operate by in your life. 
Even with my thinking small, I have done well when 
compared to the bulk of the population. 

 
I suggest that you just take one attitude at a time and 
focus on it for a day. See where it may apply in your 
life. Then take the next attitude and focus on that for a 
day. In just over one month, you will have tried-on 
each of the 32 attitudes. 

 
If you just focus on maintaining 5-7 of these attitudes 
in your life on a consistent basis, you will have the 
mental and emotional foundation to create wealth for 
yourself. 
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This is not just about wealth or money. You will see 
your relationships improve as well. As you change, 
grow, and transform as a human being, you will see 
there is a shift in the people around you and the planet 
too. 

 
Following each attitude/chapter you will have an 
Opportunity to Grow assignment. In school this was 
called homework; in real life this is your opportunity 
to grow your skills in handling money and move 
toward a place of wealth, abundance and fulfilling 
relationships. Go ahead and write in this book and 
make it yours. 

 
To your prosperity, 

Rennie 
www.WealthOnAnyIncome.com 
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Wealthy Attitude #1 
The Wealthy are Willing to Ask 

for Help and/or Hire Help 
 

 

Many people would say that a person who went from 
broke at age 50 to a multi-millionaire a few years later 
may have some insights on creating wealth. I was 
fortunate to learn in my 40s that if I were to grow 
emotionally, financially, and in other ways, I was not 
going to be able to do it all by myself. 

 
When I was very young, age five or six, I was a 
latchkey child. This means my parents, both of whom 
had low paying jobs, would be at work when I came 
home from school. At least I had both a mom and a 
dad, while others in my neighborhood only had one 
parent at home. 

 
From this early age, I internalized the idea that if there 
was something I needed or wanted it was up to me 
alone to create it. Up until my 40s this childlike 
attitude ran my thinking. 
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The transformation in my childlike thinking only  
came when I was in a seminar where I needed help to 
create a PERT chart, and had no idea how to do it. I 
asked the group if anyone who knew how to do this to 
could please help me. 

 
This was a breakthrough in two ways: 

 
First, I was willing to ask for help. 

 
Second, the person who offered to help me was 
someone I had been negatively judging from afar 
throughout the seminar. However, he was an aerospace 
engineer who often created PERT charts for his work 
and he was someone who was happy to help others. 
Unsurprisingly, he turned out to be a wonderful human 
being and we remained friends for years. 

 
My childlike thinking was finally changed and I was 
able to reap the rewards that come from the 
willingness to ask for help. 

 
Now that I have created wealth I can hire people to do 
things for me. They may be things I can do on my 
own, but it may be very inefficient for me to do that 
specific task. In the next chapter/attitude we will talk 
about how hiring  help  is often the most efficient thing 
to do. 

 
Opportunity to Grow: In what areas of your life do 
you need to ask for help? 
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Wealthy Attitude #2 
The Wealthy Put a Value on 

Their Time 
 
 

 
 
 
 

This attitude and the one about asking for help, or 
hiring someone, are deeply intertwined. You and I 
have a limited amount of time each day, and we cannot 
be sure how much of it we have left. If I earn $400 per 
hour working with clients, and I spend 30 minutes 
cleaning my bathroom, that means it cost me $200 to 
clean a small room. For $100 I can hire someone to 
clean our whole house and all of the bathrooms. It 
makes no sense for me to do any cleaning in our 
house. 

 
If I need a website, I could learn how to create one. I 
think I am smart enough. But it makes more sense to 
hire someone who can build a website, than for me to 
spend the time to learn how to do it. My time is better 
utilized doing what I   do best, and that is not learning 
technology. My assistant is a wiz at social media and I 
let her post things on 'Twizzle' or 'Instagrief' for me.
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No matter how smart I am, carving out the time it 
takes to keep up with each technological advance 
would leave me little time for building wealth. 

 
The wealthy put a value on their time and understand 
that you can buy assistance, but you can’t buy more 
time. Therefore, it makes sense to ask for help, or hire 
someone who saves time, or has the expertise you 
lack. 

 
You can always make more money, but you cannot 
make more time. Wealthy people ask for help and buy 
other people’s time. 

 
Opportunity to Grow: What item or activity should 
you pay to have someone else do that you should 
not be doing? It can even be an item you are great 
at, but hate to do. 
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Wealthy Attitude #3 
The Wealthy Know the 

Importance of Who You 
Hang Around With 

 
 

 
 

“Your income will be the average of the five people 
you spend the most time with.” – Jim Rohn 

 
If you hang around people who struggle to earn a 
living, it is likely your income will be similar. If you 
hang around with people who earn hundreds of 
thousands of dollars per year, it is also likely your 
income will be similar. And it starts with who YOU 
hang around with. It is not the other way around. 

 
Here is a repeat of the quote I referenced earlier: 

 
“Of the billionaires I have known, money just 
brings out the basic traits in them. If they were  
jerks  before  they had money, they are simply jerks 
with a billion dollars.” 
– Warren Buffett 
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Hanging around people who are always struggling can 
be exhausting. Many years ago I realized if I wanted to 
create wealth I needed to hang around people who 
earned far more than me and who had a net worth far 
larger than mine. Guess what? How they think and 
their attitudes rubbed off on me. 

 
I saw opportunities where before I saw roadblocks. I 
looked at how to effectively grow my business, how to 
create large-dollar contracts, and other sophisticated 
business techniques. 

 
Who you hang around with is one of your keys to open 
the door to more wealth. 

 
Opportunity to Grow: Create a list of five people 
you know who have wealth like you aspire to 
create, and that you can personally reach out to. 
Next, contact them, invite them to lunch or coffee, 
and start to build a closer relationship. 
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Wealthy Attitude #4 
It is OK to Talk About Money 

and Wealth 
 
 

 

 
The wealthy do not feel it is rude to talk about money. 
They talk about how much they pay staff; how much 
they paid for their country club membership; what 
investments they have made; what they earn on 
various investments (rate of return/ earnings); and the 
deal they got on the car they purchased or the jet they 
leased. 

 
Sure, some of it may sound like bragging, but the point 
is that wealthy people do not see it as rude. The 
conversation could sound like this: “You might want 
to consider buying into XYZ Corporation because, at 
the rate they are growing, they could have a stock split 
in the next 12 months. I just purchased 1000 shares.” 
These valuable insights are only available to you when 
you are not afraid to talk about money. 

 
Another example is when I am making small talk with 
other apartment building owners. I may ask what they 
are getting  for a  one-bedroom  apartment  in  the  city  
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and they might reply “$1695 per month.” My response 
could then be, “That’s $100 more per month than I am 
getting. I should look into that.” 

 
Now if you are a tenant and you asked that question of 
a real estate investor, you may not get an answer. But 
from one apartment building owner to another, we will 
talk about money. We will talk about how much we 
pay our plumber, our roofer, our handyman, our pest 
control, our utilities and more. 

 
Again, wealthy people do not find it rude to talk about 
money. We are exchanging information to help each 
other. 

 
Opportunity to Grow: Even if they are not 
wealthy, who can you talk to about money? 
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Wealthy Attitude #5 
The Wealthy Understand 
Financial Terminology 

 

 
 

There are many terms the wealthy use when they talk 
about money. After understanding that it is not rude to 
talk about money, you have to be prepared to join the 
conversation. 

 
Wealthy people will not hesitate to talk about the cost 
per square foot to build a new house, the best interest 
rates on savings, the appreciation they earned from a 
stock, or how their broker may have found an Initial 
Public Offering (IPO) for them. If you do not have an 
understanding of basic financial terminology, you 
cannot participate in the conversation. Here are just a 
very few things you should understand: 

 
Interest is what a borrower pays a lender for the 
use of money. If you deposit money in a bank, you 
are the lender and the bank is the borrower. In this 
environment the bank will pay you about 1% to 
borrow money from you. This is a typical savings 
account.  If you  borrow money from the bank, they  
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are the lender and may charge you 6-10% interest. 
The difference between the 1% they pay on savings 
and the 6% they charge on a loan is called the 
'spread,' and this is how lenders make a profit. 

 
The cost of money refers to borrowing money to 
invest, whether in stocks, a business, real estate or 
any other type of investment purchase. The 
objective is that more money should be earned than 
the amount of interest you pay. This is also called 
the cost of funds. If I borrow money at 4% and I am 
able to invest it, or loan it out at 10%, then I am   
the one earning the spread, and my cost of funds is 
4%. You do not have to put money in the bank to 
earn interest. This is available to you through peer-
to-peer lending, trust deeds, tax liens, bonds, and 
other financial instruments. 

 
The term earnings is often confused with interest. 
If you own a stock or a mutual fund, it may pay a 
dividend and grow in value over time. If you 
receive a 1% dividend and it grows in value by 8% 
over a one-year period, the total earnings would be 
9%. This is not interest, but total earnings. 1% is 
income and 8% is appreciation.  If you see that a 
mutual fund or stock returned 22% over a one-year 
period, it could all be appreciation and no income. 
Regardless, earnings are not interest. 

 
There are so many important financial terms, I could 
write several books on the topic: Compound interest 
versus simple interest, debt coverage ratio, puts, calls, 
capitalization rates, amortization, depreciation, present 
value versus future value, margin accounts, on and on. 

 
Opportunity to Grow: Learn more financial terms 
by searching the above words on the internet or 
getting a book from the library on basic financial 
terminology. 
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Wealthy Attitude #6 
Ask Questions Instead of  

Making Statements 
 
 
 

 

The best example of statements versus questions is 
when I’m speaking to a large group of people and I 
ask, “How many of you have heard the expression, 
pay yourself first?” Many people will raise their hands 
and acknowledge that they have heard of it, know of it, 
or have even used it. 

 
Unfortunately, those without a wealthy mindset will 
make statements like, “I know that. I’ve heard that 
before. I’ve tried that. That’s not new to me.” Because 
something sounds like familiar information, they make 
statements rather than ask questions. 

 
The wealthy mindset person asks questions when they 
hear familiar information. These questions will always 
start with when, where, what, who or how. They do 
NOT start with the word 'why.' 
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Using my example above about paying yourself first, 
you could ask questions like: 

 
• When will I start this again? 
• Where do you apply this principle? 
• What would be an appropriate amount to start 

with? 
• Who can help me set this up? 
• How does this fit my situation? 

 
The wealthy person will get answers that can put him 
or her into action. 

 
'Why' questions can have any answer, but the answer 
will not lead to any action. 'Why' questions block 
action. As an example I could ask, “Why don’t I pay 
myself first?” The answer could be, because I don’t 
deserve it, or others should come first, or there is not 
enough money left over, or a pile of other reasons and 
excuses.  Yet none of these questions will  lead to any 
action that will solve the issue. 

 
Opportunity to Grow: Listen to your self-talk and 
see if you are making statements or asking 
questions that can lead to a transformation of your 
situation. 
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Wealthy Attitude #7 
Big Picture Thinking Versus 

Focusing on the Details 
 
 

 
 

If you were looking to make an investment, such as in 
real estate, and you found a house that could be a good 
candidate, but noticed the carpet was in horrible shape, 
the paint on the walls was peeling, and the faucets 
were all dripping, you are looking at the details. 

 
If those details keep you from buying this house you 
could be making a mistake. You want to focus on the 
big picture items, such as the location of the house and 
the price including the necessary updates. In big 
picture thinking, if the house is in a great 
neighborhood and it was priced under market because 
of the condition, this could be a great investment. 

 
That is what the wealthy look at. They look at the big 
picture first and the details second. Several years ago, 
my wife and I were searching for an apartment 
building to purchase.  We found one online that looked  
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like it could be an excellent investment based on the 
location and the price. We drove out to see it and 
confirmed it was in a great area. It also looked like it 
needed a substantial amount of maintenance and had 
possibly been poorly managed. However, we did not 
let the look of the building scare us. We focused on the 
numbers and the big picture. 

 
This turned out to be one of our best purchases. We 
purchased it for $1,225,000 using a Gross Rent 
Multiplier (GRM) of 13.75 based on $81,600 of 
annual rental income. 

 
Ten years after remodeling the building and providing 
quality management, using the same GRM of 13.75, it 
has a value of $2,887,500 based on an annual income 
of $210,000. Just the increase in value alone is a 10% 
annual compounded rate of return, without even 
considering the income increase of 257%. This was 
only possible because we looked at the big picture of 
the investment rather than the cosmetic details. 

 
Listen to your self-talk and see if you are looking at 
the big picture first and the details second; as this 
applies to more than real estate investing. 

 
Opportunity to Grow: Go online and learn more 
about how the Gross Rent Multiplier (GRM) is 
calculated in comer cial real estate. Are you 
starting to see how important it is to understand 
financial terms (Attitude #5)? 
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Wealthy Attitude #8 
The Wealthy Use a  

Team Approach 
 

 
 

 
One of the things I say over and over again is, “Wealth 
is a team sport, not a solo sport.” If you look at the 
wealthiest people in this country, whether past or 
present, they did not create massive wealth by 
themselves. The concept of the self-made millionaire 
is a fantasy. People who say they are a self- made 
millionaire are both deluding themselves and full of 
themselves. 

 
Every successful company has at least a visionary and 
an execution master. Steve Jobs did not design or 
make Apple computers. Howard Hughes did not build 
the Spruce Goose or any of his companies or casinos 
by himself. J. Paul Getty did not become a billionaire 
by himself. In one of the quotes in his book, Getty 
says, “I would rather have 1% of the efforts of 100 
people than 100% of my own efforts.” 

 
When you create your team, it should contain people 
with different skill sets. 
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If you, your partner and all the other founders of a 
company are great salespeople, it will likely fail. There 
needs to be a balance of skills from sales to research 
and design, or implementation to accounting. 

 
When I started my real estate business, we had one 
person who found the properties and had the vision on 
how they could be remodeled. I had the management 
skills and oversaw the remodeling work. I also found 
and managed the tenants. Our assistant took care of all 
of the bookkeeping, rent reconciliation and payments. 
We had subcontractors who were skilled and 
performed the physical work. As a team, we built a 
multi-million dollar business. 

 
Look at how you are building your business, both 
internally and externally. Attitude #8 is your internal 
team: partners or co-owners. Your external team was 
discussed in Attitude #1: Asking for help and/or hiring 
help. 

 
Opportunity to Grow: Who are the people on your 
team? Do you have a coach, an accountant, an 
attorney and a banker? Who supports you with 
your marketing and technology? If you want to 
have a conversation about how you should 
structure your business, please reach out to me and 
I can help you build your team. 
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Wealthy Attitude #9 
Operate Based on Your Values 

 

 
 

In almost any event where I am the speaker I talk 
about how to overcome the thoughts or feelings that 
block most people from achieving their goals. I start 
by asking the following question, “How many of you 
think thoughts are powerful?” 

 
A majority of the audience generally raises their hands 
in agreement. 

 
Next I go into a story that exemplifies how powerless 
and ineffective thoughts and feelings are in motivating 
you to take the actions necessary to actually reach your 
goals, whatever they may be. It does not matter if your 
goal is to get out of debt, create wealth, quit smoking, 
or improve a relationship, to reach your goals you 
need to take action. 

 
The story goes like this; I had a thought many years 
ago that I wanted to lose weight and that jogging 
would be a good idea. I set my alarm for 5 AM the 
next morning and when my alarm went off, I thought, 
“It’s cold, it’s dark, and I am tired. I’ll go jogging on 
another day.” 
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Because I was not used to waking up at 5 AM, 
competing thoughts and feelings came up and blocked 
me from taking the actions I thought would be good 
for me. At 5 AM these other thoughts and feelings 
were far more powerful than the earlier thought about 
the benefits of jogging. 

 
So, what did I do? Or more importantly, what would 
you do? Knowing one of my core values is integrity, I 
put myself in a situation where I would have to start 
jogging. 

 
I went to my neighbor Ron, knowing he jogged in the 
morning. I asked if I could go with him the next 
morning and he said, “Sure, just meet me in front of 
my house at 6 AM.” I replied, “Thank you. I will see 
you tomorrow morning.” 

 
Since one of my values is integrity, I did not have to 
say, “I promise I will be here tomorrow morning at 6 
AM.” I had  told Ron he would see me the next 
morning, ensuring that when the alarm went off and I 
didn’t feel like getting up, I would take the action of 
getting out of bed. Honoring my word is more 
important to me than the thoughts or feelings that 
would have let me go back to sleep. 

 
We all operate from our thoughts and our feelings. But 
if you are not in touch with your values, then you will 
only be able to act based on thoughts and feelings. The 
wealthy are in touch with their values and that is what 
they lean on when thoughts or feelings block their 
ability to take action. 

 
Opportunity to Grow: Determine your values. Go 
to WealthOnAnyIncome.com and request the free 
business building tools. One of them is a Determine 
Your Values Exercise. Just do it! 
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Wealthy Attitude #10 
Think Net Worth 

Versus a Paycheck 
 

 

If you read About the Author, you know that I was 
broke at age 50 and had to start over from scratch. 
Today, my wife and I have a combined net worth that 
puts us in the top 1% of Americans. And as a 
reminder, 100% of the profit from my wealth training, 
speaking, books and workshops is donated to charity. 

 
The point is I did not earn a lot of money working, but 
that did not prevent me from creating a large net 
worth. To earn a living (i.e. paycheck) I provided 
business coaching primarily to accounting and 
financial planning firms, because this was my 
professional background. 

 
In 1998, when I was 50, I was earning about $5000 per 
month. My highest income earning year ever was 
$102,000 back in the early 1990s. This did not add up 
to the hundreds of thousands of dollars that most 
people think is necessary to become a millionaire. 

 
However, by paying  myself  first, just like I coach my  
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clients to do, in just a few years I had saved  up about 
$18,000, which I had invested in several stocks 
selected from the Dow Jones index. Around 2001 an 
opportunity came along to buy a three unit apartment 
building in a nice part of Los Angeles for about 
$360,000. The down payment needed was $72,000, 
but I only had $18,000. 

 
However, wealth is a team sport, not a solo sport. So 
my wife contributed $18,000 and the Realtor® we 
worked with invested $36,000, becoming a half owner. 
We cleaned it up, and as people moved out we re-
rented the units for higher market rents. Six years later 
we sold it for a $520,000 profit. 

 
That means my $18,000 investment grew to $130,000 
in just six years, approximately a 39% compounded 
annual rate of return. That was far better than I was 
earning when I had my money in the stock market or 
from my best paycheck year. 

 
During that six-year period I borrowed money to make 
the down payment on more apartment buildings with 
my wife and the Realtor®. By year eight, we owned 50 
apartment units. We bought when prices were about 
$120,000 a unit and cleaned them up. By the time we 
were selling and doing tax-deferred exchanges, we 
were getting over $250,000 a unit. 

 
While my income from coaching other business 
owners was around $5000 per month, I was making 
millions of dollars from real estate investments. My 
net worth grew from my investments, not from a 
paycheck. Maybe a good title for a book would be 
Wealth On Any Income. What do you think? 

 
Opportunity to Grow: How can you use your 
paycheck or income to grow your net worth? 
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Wealthy Attitude #11 
The Wealthy are Voracious 

Readers 
 

 

Do you love to learn? If so, you already have one of 
the traits wealthy Americans possess. The wealthy are 
continual learn- ers. Nearly every U.S. President has 
been a voracious read- er. Starting with George 
Washington and James Madison and continuing 
through John F. Kennedy, Richard Nixon, Ronald 
Reagan, Bill Clinton and Barack Obama, leaders love 
to read! 

 
I myself have read that most corporate Chief 
Executive Officers (CEOs) read close to a book per 
week. The following billionaires credit reading with 
their success: Elon Musk, Bill Gates, Oprah Winfrey, 
Mark Zuckerberg, Warren Buffett and Mark Cuban. 

 
If you want to earn more, you need to learn more. It is 
reported that Warren Buffett spends 80% of his day 
reading. When you are passionate about something it 
is only natural to want to learn more about it and the 
more you learn the better you are prepared to take 
educated actions on behalf of your passion. 
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This passion to learn can also be one of the telltale 
signs that you may be off course in your pursuit to 
build wealth. If you do not want to learn more about a 
subject, maybe you are in the wrong field. If you enjoy 
learning more about something, whether it is knitting, 
horses, coaching or finance, you may very well be 
moving in the right direction. 

 
And continual learning is not limited to books.  It  can 
occur in seminars, workshops, conferences, and 
traditional classrooms, or through coaching, podcasts 
and mentorship. Everything that the wealthy learn 
from what they read (or through seminars, workshops 
or coaching) is used to help them create the best 
returns on their investment in learning. 

 
Opportunity to Grow: Measure how much time 
you spend learning more about what you love. How 
can you use that knowledge and passion to create 
wealth? 
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Wealthy Attitude #12 
The Wealthy are Penny Wise 

Versus Dollar Foolish 
 
 

 
When I was a child I first heard the expression from 
my English father, “Don’t be penny wise and pound 
foolish.” As a child I didn’t understand anything about 
this expression including that the pound was a unit of 
money in England, not a reference to how much 
something weighed. 

 
It wasn’t until I was an adult that I started to use the 
expression myself, although I changed it to, “Don’t be 
penny wise and dollar foolish.” It doesn’t matter 
whether you use pounds, dollars, francs, euros or 
rupees, this expression makes sense if you care about 
wealth. 

 
Many people will drive extra miles each week to a gas 
station where the gas is a few cents cheaper, while 
spending thousands of dollars too much when buying 
or leasing a car because they did not shop around for 
the best deal. Or worse, they didn’t even research 
whether it made economic sense to buy a new car in 
the first place. 
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In reality, it is important to watch both the small and 
large amounts of money we spend. For many years I 
used a tool that I created called the Spending Plan 
Register. It enabled me to see if I was on track towards 
my financial goals by giving me instant feedback 
whenever I spent money. 

 
Until you have established your long-term wealth 
goals, it is easy to be distracted by advertising and a 
culture focused on the myth of spending your way to 
the top. For example, you can waste time and energy 
trying to choose between a red sweater or blue sweater 
that is on sale, without first considering whether or not 
you need a new sweater at all. 

 
Without long-term goals, and being conscious of what 
they are, you can easily be stuck in the red versus blue 
sweater quandary. Many years ago I heard the 
following quote from Gloria Steinem; “Rich people 
plan for three generations. Poor people plan for 
Saturday night.” 

 
Opportunity to Grow: Question your needs versus 
your wants.  Go to  WealthOnAnyIncome.com and 
request the free business building tools. You will 
see one of them is the Goals Exercise that my 
students and coaching clients use to establish their 
long term financial and lifestyle goals. Just do it! 



 
34 

Wealthy Attitude #13 
Treat Yourself Like You Matter 

 

After two divorces and a failure in the art gallery 
business, I was broke at age 50. I felt that I only had 
15 years left to fund my retirement. While I no longer 
personally use the word 'retire' (instead I talk about 
creating complete financial choice) here I will use the 
term 'retirement,' as it was the word that I best 
understood at that time in my life. 

 
I was self employed, I had no IRA or pension plan, I 
did not have government benefits to lean on, and with 
only 15 years left to fund my retirement I had to take 
some massive actions and calculated risks. Either I 
was going to be homeless and hungry or I was going 
to have to save or invest enough money to have a 
somewhat decent retirement. 

 
I might have to watch my pennies, but at least I would 
have some pennies to watch! 

 
In my gut I understood that I had to build a net worth 
even though I had thousands of dollars of debt. So 
what I did was use a 5000-year old concept called pay 
yourself first. Not enough people properly understand 
and USE this concept. 
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When I ask an audience about this concept I have had 
people say, “That means I pay my rent first.” Or, “I 
buy groceries first.” That is NOT treating yourself like 
you matter and paying YOURSELF first. That is 
treating the landlord or grocer first. 

 
When you pay yourself first, you take some money 
from whatever you receive and immediately put some 
amount of it aside. It can be from a paycheck, a 
commission check, a coaching or consulting fee, a 
rental payment or any other form of income. It can be 
5%, 10%, 20% or more that you set aside FIRST, 
before you pay anyone else, including your bills. 

 
Like training for a marathon, you don’t start by 
running 26 miles. You start wherever you are. For me, 
I started my marathon training by running two blocks. 
When I started to pay myself first I started at 10% and 
built up to 26% (which included the taxes I would 
have to pay). You might start at 1% or 3%. What’s 
important is getting started at any amount. 

 
Like I mentioned, this concept is 5000 years old. It has 
with- stood the test of time. It will still be working 
when you and I are long gone. It has allowed people to 
become secure and wealthy. 

 
In my case when I had saved $18,000, I was able to 
partner with my last, final and best wife and her 
Realtor partner to buy a three-unit apartment building. 
That was the beginning of my real estate investments 
and what ultimately enabled me to create a multi-
million dollar net worth. 

 
Opportunity to Grow: Starting today treat yourself 
like you matter. Pay yourself first before you pay 
others. Take the action that shows you deserve to 
own some of the money you are working for. 
Whatever the percentage is, start now! 
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Wealthy Attitude #14 
Grow Your Net Worth or Pay 

Down Your Debt? 
 

 
 

As a reminder; when I hit 50 I felt there were only 15 
years to fund my retirement. Again, while I no longer 
use the word 'retire,' what you need to think about is 
creating complete financial choice in your life, 
regardless of your age. 

 
In my gut, I understood that I had to build a net worth 
even though I had thousands of dollars of credit card 
debt. So, what I did was treat myself like I mattered 
and paid myself first. 

 
In my Wealth On Any Income book, I have a chart that 
shows if you focus on eliminating a $6,000 debt 
BEFORE you begin to invest, it can cost you about 
$200,000 in lost investment earnings over a 30-year 
time frame. And that is if you are only investing $300 
per month, or $10 per day! 

 
Wouldn’t you agree that giving up $200,000 to get rid 
of a $6,000 debt is not a wise thing to do? 
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While I felt this in my gut, and I even wrote it down in 
my first book, I was still haunted by carrying the debt 
while I was saving and investing. However, after a few 
years I was able to see and feel the wisdom of this 
approach. 

 
After about three or four years, the income from the 
apartment buildings we were buying was able to 
provide some extra income to pay down the credit card 
debt. In a few more years I was able to pay off my 
credit card balances in full every month with the 
income from our investments. 

 
I will admit it was an emotional, and sometimes 
financial struggle in the early years of investing, but 
the payoff has been huge. It does not matter if a credit 
card bill comes in at $2,000 or $20,000, it gets paid off 
in full when the bill arrives. There is no way I would 
have the wealth I do today if I focused on paying off 
debt instead of building my net worth. 

 
And what I have seen over and over again is that 
someone will pay down their credit card and 
something new comes along and the balance jumps up 
again. This happens repeatedly and they never start to 
save and invest. They spend their working life just 
paying down debts and never building a net worth that 
would enable them to choose to work, or choose not to 
work. My approach will work the same way for you 
too, if you commit to the process. 

 
Opportunity to Grow: Determine the amount of 
money you will pay yourself first, and only make 
the minimum payments on your credit cards. Shift 
balances to zero or low-rate cards while you do 
this. Accept that the feelings will be tough to deal 
with, and you will want to return to your old way of 
doing things, but don’t stop. 
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Wealthy Attitude #15 
Understanding Good Debt 

Versus Bad Debt 
 

 
 
 

In the previous chapters, you saw how combining 
paying yourself first with a focus on building your net 
worth, instead of paying off debt, can lead to financial 
success. Now, you can learn how to use good debt to 
multiply the wealth you create. 

 
First, let’s define bad debt. This is the debt you created 
from purchases you consumed, like groceries, meals, 
travel, or a vacation, but you carry the balance from 
month to month on a credit card and pay interest on it. 

 
Good debt on the other hand focuses on growth. You 
may be wondering what does growth mean in terms of 
debt? Let’s say you were to purchase a house, an 
apartment building, or any other real estate investment 
for cash. We will use a property valued at $100,000. In 
this example, I will also omit any rental income from 
the property, or  sales commissions, or  other expenses 
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and only focus on the appreciation. If the property 
grows in value by 3%, in one year you could sell it for 
about $103,000. This makes your profit $3,000, or 3%. 

 
Now, if instead of paying all cash for the property, you 
only invest $30,000 and borrow $70,000 of good debt 
(ignoring the loan payments), here is how it would 
look at the end of the year with the same 3% growth 
factor: You also sell it for $103,000, but you only put 
down $30,000 to buy  the property. Now your profit is 
$3000 from a $30,000 investment. That’s a 10% 
return. AND, now you have $70,000 of cash left over 
to make down payments on two more properties! 

 
But beware: The debt can cut you down as well. In 
2008 when real estate values plummeted, people lost 
their properties because they were over-leveraged. The 
loans were too high of a percentage compared to the 
value of the properties, and the values became less 
than the amounts owed. This can also happen when 
stock is purchased on margin and the value of the 
stock drops dramatically. 

 
My wife and I have been conservative about the debt 
to value ratio when we purchased apartment buildings, 
and it had virtually no impact on us in 2008. The rents 
were stable, the loans were all paid, and we were able 
to ride out the down- turn in the economy. 

 
Hopefully you can now see how the wealthy use debt 
to multiply their riches and how I was able to go from 
broke at age 50 to a multi-millionaire in just a few 
years. 

 
Opportunity to Grow: What are you willing to 
purchase using the leverage of good debt that will 
increase your rate of return and grow your net 
worth? 
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Wealthy Attitude #16 
The Wealthy Share Their 

Knowledge 
 
 

 
At this point we are about halfway through the list of 
the attitudes of the wealthy. Why does wealth matter? 
What am I trying to accomplish here? It is simple. No 
matter what it is you are trying to accomplish in life, it 
is difficult to be a shining light to others if you can’t 
pay your own light bill! I want you to be financially 
strong to continue to do the work you are here to do. 

 
The wealthy are willing to share how they succeeded, 
just as I have done. While we promote ourselves and 
our value, we are not stingy with our knowledge. 

 
A simple example of sharing knowledge was in one of 
my emails and blog post where I explained in detail 
how using debt to purchase a property versus paying 
cash can increase your rate of return by over 300%. 
This also can apply to buying solid stocks, investing in  
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your business, or any other area where the return will be 
greater than the cost of funds. 

 
And I also warned that using debt to grow wealth can 
backfire. If you over-leverage a piece of real estate and 
the market turns around, you can lose more than just 
one property. This did happen to several people I 
know personally. 

 
But again, the point is that the wealthy have a 
prosperity consciousness, and we are willing to share 
not only what works, but what does not work. We 
operate from a prosperity consciousness not a poverty 
consciousness. 

 
One day, I was speaking with a coaching client and 
she told me about her bad experience with a financial 
advisor. She was being spoken to in a way that 
confused her with terms that she didn’t understand and 
the advisor would not explain. As it later turned out, 
the planner was stealing money from the accounts of 
her retired clients and later went to jail. That planner 
was not operating from a wealthy mindset. She was 
operating out of scarcity, greed, and deceit. 

 
I am willing to share the struggles I had in building a 
real estate portfolio; how the first few years a 
plumbing bill could wipe out our profit for the month; 
and how I had to do some repairs myself to maintain 
profitability. Looking down the road after 20 years, I 
no longer have to work, I teach what works and what 
doesn’t work in my UCLA classes, and I share with 
those who want to learn. That is the attitude of the 
wealthy. 

 
Opportunity to Grow: What knowledge do you 
have to share that will benefit others? Now share it. 
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Wealthy Attitude #17 
Investable Assets Versus 

Personal Use Assets 
 
 

 
 
 

First let me explain the difference between investable 
assets and personal use assets. When your CPA or 
Financial Planner says your house is an asset, yes, that 
is the column it is listed under on a balance sheet, but 
it is not an investable asset when discussing financial 
freedom. It is a personal use asset. 

 
When a wealthy person looks at a balance sheet they 
are looking to see what investable assets they have. 
What they are looking for are the assets that generate 
an income. An as- set that provides an income 
ultimately allows you to choose to work instead of 
having to work. 

 
Investable assets are things like money in the bank, 
stocks you own, bonds that pay interest, real estate 
investment trusts, triple-net-leases, tax liens you own, 
life settlement investments, annuities, apartment 
buildings, office buildings or an operating and 
profitable business. 
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Personal-use assets do not provide an income; you use 
them personally. They are things like your  
automobile,  furniture, jewelry, or as I mentioned 
earlier, the house you live in. Personal-use assets can 
depreciate in value and/or suck up money. Investable 
assets generate income and create your financial 
freedom. 

 
You might say to me, “I purchased my home for $1x, 
and now it is worth $2x. How can that not be an 
investable asset?” Easy, if you sold it to capture that 
gain, you have to have somewhere to live, so you 
would still need to purchase another personal dwelling 
or rent a home and provide an in- come to someone 
else. 

 
And any house you own, and live in, generates 
expenses and not income. Even if your home has no 
mortgage, you still have property taxes to pay, 
insurance, utilities, and repairs. Your home creates 
expenses, not income. The exception would be if you 
rent out rooms or rent it on Airbnb. 

 
The wealthy mindset understands the difference 
between investable assets and personal-use assets. 

 
Opportunity to Grow: Create a list of everything 
you own and measure the amount of investable 
assets you have. That will give you an idea of how 
close you are to creating financial freedom, where 
work becomes a choice instead of a requirement. 



 
44 

Wealthy Attitude #18 
The Importance of Language 

 
 

 

The wealthy understand the importance of language 
when speaking to others, as well as in their self-talk. 

 
When my daughter was very young, around 9 or 10 
years old, we were skiing at Mammoth Mountain in 
California. After some easy runs, we approached a 
downhill run that was for experienced skiers and my 
daughter said, “I can’t go down this.” 

 
I turned to her and said, “I will lead the way and you 
follow me.” Near the bottom of the hill I asked her to 
turn around and see where we came from. She 
exclaimed, “Wow, I guess I can do this.” My next 
comment apparently stuck with her ever since; “I do 
not ever want to hear you say there is some- thing you 
can’t do.” 

 
What I said to my daughter, “I will lead the way and 
you follow me” can be looked at in another way: You 
can lead others to success through what you do. And 
there  are  others you  may want to  follow.  Instead  of  



 
45 

re-inventing the wheel, just follow in the path of 
someone who has done what you want to do. Tony 
Robbins has a great expression: “Copy what works.” 

 
My daughter is now in her forties, with two well-
rounded teenage boys. She put herself through law 
school. And while raising her first son, she studied for 
and passed the bar exam from home, becoming a non-
profit advocate and attorney. 

 
My wealthy mindset said my daughter can accomplish 
whatever she wants. Her self-talk says whatever she 
puts her mind to, she can accomplish. 

 
When I talk to my tenants, I let them know I want 
them to   be happy and I will serve them. The actions I 
take mirror the statements I make. They, in turn, pay 
their rent on time and help me by maintaining quality 
places to live. 

 
My self-talk says I lead a blessed life. I have 
prosperity, health, and wonderful relationships. I am 
grateful for what I have been blessed with. If the tapes 
that play in your head say things like, “you don’t 
deserve” or “you will never succeed,” then change the 
tapes. If you cannot do it by yourself, enlist the help of 
someone else and follow their lead. 

 
Opportunity to Grow: Pay attention to your self-
talk and align it with the wealthy mindset you want 
to create. 
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Wealthy Attitude #19 
Avoid Either/Or Thinking 

 
 

 
 
 
 

In the last chapter we spoke about how the wealthy 
pay attention to the language they use with others as 
well as their self-talk. 

 
Now we will talk about how the wealthy avoid 
either/or thinking. 

 
How does it show up? As an example, let’s say you 
only have one dollar and you want to buy either a 
candy bar for that dollar or a magazine. Well, you can 
either buy the candy bar or the magazine, but with 
only one dollar you can’t buy both. That is either/or 
thinking. 

 
The wealthy mindset asks, 'What do I need to do to 
have both the candy bar and the magazine?' In asking, 
'How can I buy both?' it allows the mind to search for 
an answer. Again, avoid a why question, like, 'Why 
can’t I get both?' The answer is simple; you only have 
one dollar. That question will not open your mind up 
on how to get both. 
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Your answer to a 'what' or 'how' question might look 
like: If I buy four bottles of water for 25 cents each, 
chill them, and sell them for $1.00 each, then I will 
have  $3.00 more than     I started with. Then I can buy 
the candy, the magazine and I will have $1.00 left over. 

 
And the fun part of my example showed up when my 
wife and I were in Nashville, Tennessee on a hot day 
one summer. I found a fellow doing a brisk business 
selling cold water out of an ice chest for two dollars a 
bottle. I was hot and thirsty, so I gladly purchased one! 

 
This gentleman’s thinking clearly went from either/or 
to have it all. 

 
Opportunity to Grow: Listen to your self-talk. Does 
it sound like either/or thinking? If so, begin to ask 
questions about how you can have it all. What do 
you need to do to have it all? Who can you talk to 
who can provide suggestions on how to have it all? 
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Wealthy Attitude #20 
Planning for Generations 

 

 
 
 

The wealthy make long-range planning decisions 
versus striving for short-term gratification. 

 
One of the best quotes on the topic comes from Gloria 
Steinem who said, “Rich people plan for three 
generations. Poor people plan for Saturday night.” 

 
It would probably sound too arrogant for a wealthy 
person like Andrew Carnegie, John D. Rockefeller, 
J.P. Morgan or Cornelius Vanderbilt to offer a similar 
sentiment. Instead I like Gloria Steinem’s quote 
because she based it on her observations of these titans 
of American industry. There is so little that I can add 
to her line of thinking and that attitude, yet I will try 
regardless. 

 
If you focus on what designer purse you want to have 
now  while  you  are  working an hourly job,  you  will  
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forever be a slave to working for a living. As you are 
working, if all you want to do is make plans for the 
weekend, you probably hate your job. And if you hate 
your job, it is very unlikely that you will grow and 
succeed in that field so that you can start paying 
yourself first. 

 
The people I listed above had a passion for what they 
were doing. They did not do it alone and they became 
widely successful. As I continually say, “Wealth is a 
team sport, not a solo sport.” As an example of 
thinking for generations; even while Andrew Carnegie 
was still alive he created a university to educate 
generations both before and after his death. 

 
Between 1883 and 1929 Carnegie’s vast fortune was 
used to build about 2500 public libraries around the 
world. Almost 1700 of them were in the United States, 
again, to educate future generations. You can find out 
more by looking up Carnegie Libraries on the internet. 

 
Opportunity to Grow: What are your plans for the 
generations that follow you? Write it down. 
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Wealthy Attitude #21 
 Giving Back to the Community 

 
 

 

Those with a truly wealthy mindset do charity work 
and give back to the community. 

 
In the last chapter we spoke about how, 100 years ago 
Andrew Carnegie used his vast fortune to build 
libraries around the world. More recently, Bill Gates, 
the founder of Microsoft and one of the wealthiest 
people in the world, left his professional career to fully 
dedicate himself to philanthropy through the Bill and 
Melinda Gates Foundation. His goal is to provide 
education for all children, cure global pandemics and 
end poverty around the world. 

 
Another example of how the super-wealthy give back 
would be Warren Buffett. His original intention was to 
leave all but 1% of his billions of dollars of wealth to 
his own foundation. And in 2006 he announced that 
instead 85% of his wealth would go to the Bill and 
Melinda Gates Foundation. He ad- mires the work 
they are doing and says they could use his 
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money more effectively because they had already 
made a huge impact in the areas where he wants to 
leave his legacy. 

 
Finally, in 2013 Forbes Magazine had a list of 1620 
philanthropists, as well as a short list of the top 50 
philanthropists. You will probably recognize many of 
the names that are on the top of that list: Bill and 
Melinda Gates, Warren Buffett, George Soros, Mark 
Zuckerberg, the Walton Family, Eli and Edythe Broad, 
Michael Bloomberg, Paul Allen, Carl Ichan, David 
Koch, Sheldon and Dr. Miriam Adelson, Michael and 
Susan Dell, William B. Hilton, Sumner Redstone, 
Sergey Brin, Larry Ellison, and David Geffen. 

 
The point is that the super-wealthy give back to make 
the world a better place. They are prepared to fund the 
most important causes of our day, from fighting 
diseases and poverty, to education, technology and the 
arts. There is an old saying, “You can’t pour from an 
empty cup.” If you want to contribute to charities that 
are important to you, focus on creating your own 
wealth so you can contribute more to the causes that 
move you. 

 
Opportunity to Grow: List where you would like to 
focus your contributions to the world. 
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Wealthy Attitude #22 
 Philanthropy and Networking 

 
 
 
 

 
 
 

The biggest philanthropists are the wealthiest people 
and they also network with each other through both 
philanthropy and business. 

 
Many years ago I used to do business coaching for 
financial planning and accounting firms. Besides 
earning money from my coaching clients, I was able to 
support their philanthropic interests. The more money 
they made, the easier it became to give back to the 
community. 

 
One of my individual coaching clients was a vice-
president with Merrill-Lynch. Let’s call him Nick. He 
decided to serve on the board of a local charity to give 
back to the community that was responsible for 
providing the clients that invested with him. 

 
As it turns out, by serving on the board it 
demonstrated his interest in philanthropy and he ended 
up meeting other wealthy people who were also 
charitably  inclined.   They  got  to  know  one  another  
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while serving on the board of the charity, and they also 
learned about each other’s businesses outside of the 
charity. 

 
Some were in manufacturing, some were in retail, 
some were in real estate, and some were in 
construction. All of them were very successful in their 
field, and they also had the time to serve on the board 
of the charity. 

 
A motivational speaker named Jim Rohn used to say, 
“Your income will be the average of the five  people  
you spend the most time with.” And Nick was 
spending time with very wealthy people. As time 
passed, some of them starting doing business with 
Nick, and his assets under management grew 
substantially. 

 
It also turned out well for other board members. The 
per- son in real estate found properties for the person 
in construction. The one in manufacturing decided to 
build a facility on property the realtor found for him. 
The person in construction consulted for the one who 
wanted to build his manufacturing plant, and so on. 

 
Not only was serving on the board of the charity good 
for the community, it was good for the businesses of 
the board members as well. 

 
Opportunity to Grow: Where would you want to 
serve your community and how might that impact 
your business? 
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Wealthy Attitude #23 
Zero-Sum Game 

 

 
 
 
 
 

The wealthy recognize that wealth creation is NOT a 
zero-sum game. 

 
In a zero-sum game what one person gains equals 
what some- one else loses, so the net change in wealth 
is zero. An example would be in playing poker. The 
winner has the money that the other players lost, and 
the total amount of money on the table did not change, 
only who gained or lost the money. 

 
Economies and creating wealth do not work that way. 
As your wealth grows it is not at the expense of others. 
As an example, when you purchase groceries, the 
money you spent is used to pay wages to someone 
else, and that person uses those wages to buy their 
groceries, and the cycle continues. For each dollar 
spent, it could be multiplied ten times or more in the 
economy. 

 
I have been in workshops where a mini-economy is 
created by people who have various products or 
services for sale.  We  each buy and sell things and the  
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flow of money expands. The size of the wealth pie is 
not fixed. It can grow and your cut of the pie does not 
reduce another person’s cut of the wealth pie. 

 
Wealthy people operate on the basis of an expanding 
economy where their wealth does not grow at the 
expense of others. It is not a zero-sum game, but an 
expansion and increased velocity of money flow. 

 
This also touches on the difference between a scarcity 
money mindset versus a prosperity mindset, as though 
hoarding money helps it to grow. 

 
Opportunity to Grow: Are you operating from a 
scarcity mindset and acting as though you are 
playing in a zero-sum game? Are you helping 
others improve their health, relationships, 
marketing, or wealth? 
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Wealthy Attitude #24 
Focus on Value, Not Effort 

 
 

 

Let me explain how the wealthy focus on output or 
value versus input or effort. 

 
Many people have jobs that pay them on an hourly 
basis. Regardless of the amount of work they 
complete, they will receive an income based on their 
input of time, not value. They might have expended a 
lot of effort during that time and produced great 
results, but that will not change their hourly pay. 

 
The wealthy mindset instead focuses on the output, 
value or result produced. As an example, if you make 
a suggestion to a client that results in an increase in 
their productivity you could set up a compensation 
agreement that says you get 10% or 20% of the 
additional revenue produced from that increase in 
productivity. 

 
I have a portfolio manager who only gets paid when he 
exceeds the 'high water mark' value of my portfolio 
each month. If my portfolio is worth $1,000,000 at the 
end of the month, and worth $950,000 at the end of the 
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next month, he is paid nothing. If my portfolio is 
worth $1,050,000 at the end of that month, he gets 
paid 20% of the gains the following month. He is paid 
based on value or results produced. 

 
It is not relevant how much time he put in, or the effort 
he expended. He will only get paid based on the 
results he produces. This has worked out well for us 
and for him as well. As I mentioned earlier, J. Paul 
Getty said in his book How to Be Rich that he would 
prefer to have 1% of the efforts of 100 people than 
100% of his own efforts. You can tell what my reading 
list is like. 

 
Opportunity to Grow: Where in your business can 
you improve your result without using more of 
your time? Is there something you can read to 
learn how to get paid based upon what you 
produce? 
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Wealthy Attitude #25 
Have Money Work, 

Not You Work 
 

 
 

The wealthy focus on how to have their money work 
for them instead of them working for money. 

 
When I was in my 30s I had to work for money, and it 
did not seem like there was enough to set aside and 
save or invest after making a house payment, paying 
bills and raising a family. For about a year, I paid 
myself first $300 per month from my $3000 per month 
income, and after ten months I saved $3000. 

 
Then I completed my tax return and I owed $3000 to 
the IRS. That was so discouraging that I stopped 
paying myself first for another eight years until I re-
read The Richest Man in Babylon. Paying myself first 
was really the key to creating wealth. 

 
Now my money works for me, instead of me working 
for my money. Here is how you can have money 
working for you: 
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Example 1: In 2001 I purchased a tri-plex with my 
wife and her real estate partner. My $18,000 down 
payment grew to $130,000 in six years. And the 
tenants paid down the mortgage and the other 
expenses with their rent payments. This money 
worked for me at about 40% compounded annually. 

 
Example 2: Several years ago we re-financed our 
house   at 3% and invested the money with a 
private lender and earned 7%. That allowed us to 
make our loan payments and provided a profit of 
$670 per month. Our money worked for us. 

 
Example 3: Recently I met a couple of young 
women creating a short-term rental business. They 
were profitable and wanted to grow. Loaning them 
money at 8% interest is helping them grow, and it 
has my money working for me. 

 
There are many businesses that are profitable and can 
grow faster with more money. Until you pay yourself 
first, or create an account for saving and investing, you 
will not be able to take advantage of those 
opportunities and have your money work for you. 

 
Opportunity to Grow: What opportunities have 
you seen, or currently see, where your money can 
work for you, instead of you just working for 
money? 
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Wealthy Attitude #26 
Delegate or Outsource 

 
 

 

Similar to hiring help, the wealthy delegate and 
outsource certain functions of their life and/or work. 
Again you may be asking, “Why should someone else 
do some of the things that I am fully capable of 
doing?” 

 
You might be able to learn how to use QuickBooks, 
Squarespace, Lead Pages or any one of the myriad of 
pro- grams that can support an online business. You 
could learn InDesign, Adobe Illustrator or how to 
typeset a book. But what is the highest and most 
profitable use of your time? 

 
If you coach a client and earn $100 per hour, or you 
manage real estate and that earns you $200 per hour, 
or you practice law and bill out at $400 per hour, 
should you transcribe your own notes? Would you pay 
someone else $100 per hour to transcribe your notes? 
If the answer is no, then why should you? That would 
be a tremendous waste of money when you can hire a 
quality transcription service for $35 per hour. 
 
Would  you pay  someone $100-$400 per  hour to take 
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your packages to the post office or enter data into 
QuickBooks when you can pay someone $25-35 per 
hour to do it for you? 

 
If you are doing those tasks, then you may be using 
your time ineffectively. It makes more sense for you to 
make a sales call, book a coaching client, or install 
orthodontia than to spend that same amount of time 
going to the post office. You can even outsource your 
marketing by hiring virtual assistants for as little as 
$5-10 per hour. 

 
This is how the wealthy think. This is the attitude that 
they operate by to increase their wealth. They do what 
they do best. They use their time to work on the tasks 
that make the most money, or the tasks that an 
assistant cannot do for them. 

 
Now, if you are looking to scale your business you 
need to train others to do the functions that you will no 
longer do. Or you can hire someone more competent 
than you to do the training. These new employees 
could handle your accounting, sales calls, coaching 
calls, computer repair, email creation, book 
appointments or set up radio interviews. It is your 
business. You get to choose what you will do and what 
you can delegate or outsource. 

 
Opportunity to Grow: What are the first three 
tasks you would delegate to someone else? (And it 
can even be who would clean your house or cook 
your food.) 
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Wealthy Attitude #27 
Time Versus Priorities 

 
 

 
 

The wealthy pick the task with the highest return on 
their time. The wealthy understand there no such thing 
as a lack of time; only a lack of priorities. 

 
You may have heard of the Pareto Principal, more 
commonly known as the 80/20 rule. This is where you 
can see that 20% of your efforts or customers can 
produce 80% of your results. 

 
By the same token, 20% of your customers or clients 
can produce 80% of your headaches. These people are 
NOT the same 20% that produce 80% of your results, 
but that’s a conversation for another day. 

 
Let’s say you have one hour and four tasks to handle 
or complete: 
1. Take the mail to the post office (30 minutes) 
2. Drop checks off at the bank (30 minutes) 
3. Call your best client for a referral (5-15 minutes) 
4. Work on a marketing brochure (1-2 hours) 
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First, you will notice that working on the marketing 
brochure can take up the full hour or more. Going to 
the post office and the bank will also take a full hour. 
But calling your best client will probably not even take 
15 minutes. 

 
This is where you measure priorities against time and 
look at the 80/20 rule. What has the highest likelihood 
of growing your business NOW? It is not the 
marketing brochure or the other two tasks. It is calling 
your best client for a referral. That is the highest 
priority, so if you only have one hour, that is the action 
to take first. 

 
And, someone else can go to the post office and bank 
for you. This is where delegating or outsourcing 
comes into play. 

 
And for the marketing brochure, should you work on 
this alone, or with an expert? Someone else who has 
expertise in marketing can get it done in probably less 
than one hour and do a better job. And if you focus on 
getting more clients and customers, you will have the 
money to pay an assistant and a marketing expert. 

 
Hopefully, you can see how no one has a lack of time, 
only   a lack of priorities. Whether it is you, me, or the 
leader of a country, we all have the same 24 hours in a 
day to achieve our goals. 

 
Opportunity to Grow: How can you use the 80/20 
rule and set priorities so that the results you 
produce can shift dramatically within any time 
constraint? 
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Wealthy Attitude #28 
Control Versus Hope 

 
 
 

 
 
 

The wealthy control their money versus hoping 
someone else can make it grow. 

 
One of the wealthy people I know personally talks 
about the 'park and pray' method of investing. She says 
that many people, maybe even you, hand their money 
over to a stockbroker and pray they can make it grow. 

 
As you may have guessed from previous chapters, one 
of my favorite investors is Warren Buffett. He once 
commented that it was odd how the guy who drives up 
in a Rolls Royce hands his investment money to a 
stockbroker who had to take the subway to work. 

 
Early on in my life I recognized I had some control 
issues,  and I also see how that has served me well. As 
an example, if I were to purchase some stock, let’s say 
with General Motors, they will not pay any attention to 
my suggestion on where to have a production facility, 
how  to  design a car,  what  features I think  would  be 
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useful, how to market it, what commercial to play or 
even who to hire on the assembly line. 

 
However, when it comes to investing in multi-unit 
residential properties, I can pick where I buy a 
building. I can select how I want to improve the 
property; what color to paint the exterior or interior; or 
how to do the re-model (as long as my wife agrees). I 
can choose the tenants. I can choose to keep the 
building or sell the building. I can choose to defer the 
taxes under IRS Section 1031, or pay the taxes on the 
gains. I am the one in control, not a stockbroker or the 
board of directors of some public company. 

 
If you have your own business, you are in control. You 
choose how you want to market your product or 
services. You choose your pricing. You choose how it 
will be manufactured or delivered. You choose the 
hours you will work. You choose the technology you 
will use. You choose whether you want to rely on cold 
leads or referrals. You choose your employees and 
how you will train them. You are in control. 

 
When you look at the wealthiest people, like Warren 
Buffett, Bill Gates, Michael Bloomberg, or Sam 
Walton, you will see how they were in control of their 
companies and their fortunes. 

 
Opportunity to Grow: What are the areas where 
you can be in control of your business and/or your 
money? 
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Wealthy Attitude #29 
Opportunities Versus Obstacles 

 
 

 
 

The wealthy focus on opportunities instead of 
obstacles. As I write these chapters on the attitudes of 
the wealthy, and I reflect on my own journey from 
broke to wealthy, many of these attitudes I adopted are 
intertwined. 

 
In the first chapter I spoke about how the wealthy are 
willing to ask for help, and they turn to experts for 
guidance. They do not expect to know everything 
themselves. And this ties into the topic of the previous 
attitude about control versus hoping it all just works 
out. Another example is looking at the Big Picture first 
and the Details second. 

 
In this chapter, I want to focus on the opportunities 
that came from buying multi-unit real estate instead of 
the obstacles of not having enough money for the 
basics. Even though I realized I have some control 
issues, which plays into both where I invest, and how 
willing I am to delegate certain tasks to others, I knew 
that investing was essential. Nothing is all black and 
white; everything has shades of gray – meaning each 
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of our journeys will look different. 
 

Living in Los Angeles I could see we had a growing 
rental market. Regardless of the regulations or 
obstacles to starting a business here, people want to 
live here. Yes, it is tough if you are poor. Yes, there 
can be overwhelming regulations to operate multi-unit 
rental housing. But ultimately I decided that the 
benefits and opportunities outweighed the obstacles. 

 
The opportunity from investing in rental real estate 
was that properties generally increase in value and 
over time rental incomes increase. The obstacle was 
that I had no money to invest after two divorces and a 
business failure. The opportunity was to pay myself 
first (Attitude 13) and not attempt to do everything 
myself (Attitude 1). 

 
Over time, everything came together. The trades-
people I needed, who were also reliable, showed up 
because I asked for referrals. Because I did proper 
background screenings, great tenants showed up who 
made my life easy. As the rents increased over time 
and the loans were paid down, money was available 
through refinancing to make down payments on more 
buildings. 

 
All of the obstacles were overcome because I 
continued to focus on the opportunities and asked the 
right questions to get the answers I needed to build 
wealth (Attitude 6). 

 
Opportunity to Grow: What opportunities do you 
have? What questions will you ask to get the 
answers and over- come any obstacles that appear 
to stand in your way? 
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Wealthy Attitude #30 
The Power of a Decision 

 

 
 
 

Being near the end of the book, and near the end of 
these chapters on the attitudes of the wealthy, this is 
good timing for an important reminder. Each chapter, 
or mindset, is made up from individual emails that I 
send to the people who sign up for free on my website, 
www.WealthOnAnyIncome.com. 

 
For 32 weeks, I sent out a new attitude every Sunday. 
And each week I still send out an email on some 
money-related topic; from estate planning to charity 
scams. Just because you are getting to the end of this 
book does not mean you are getting to the end of your 
education on wealth and your opportunity to grow. 

 
In 2018 I had the pleasure to visit the southern United 
States. While in Nashville, TN, we met with my wife’s 
nephew, Jeremy, and  his  wife  Melissa. Both of  them  
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are doctors, but they come from far different 
backgrounds. This story is about a decision that 
Melissa made when she was a teenager. The wealthy 
understand the power of a decision. 

 
Melissa was raised in Kentucky and her family was 
very poor. She had two siblings, multiple step-siblings, 
and only one nice dress that she could wear to church 
each week. All the other children could see it was the 
same dress each week. And as kids do, they made fun 
of how poor her family was. I am sure you can 
imagine the hurt. 

 
They lived too far outside of the city to have services 
like trash pick-up. So they had two choices, pay a 
small fee to  dump trash in the landfill or burn it. Her 
stepdad would wait until the afternoon when the 
school bus dropped Melissa off at home to burn the 
trash. This way all the other kids could see how poor 
they were. 

 
This was her mom’s third husband and not exactly a 
nice man. Besides the embarrassing trash burning, in 
one instance Melissa found this beautiful multi-
colored lizard. When she showed it to her step-dad, he 
crushed it with his foot. Needless to say, her childhood 
was not easy. 

 
From  age two and a half to five, she and one sister 
were sent   to live  with her grandparents. During that 
time, Melissa saw a better future. When she was sent 
back to her mom she became consciously aware of her 
poverty and did not want that for her life. 

 
At age 13, after her mom became a nurse, Melissa 
noticed that the rich people in her community were 
doctors. It was then that Melissa decided to become a 
doctor.  Even though  Melissa  was  encouraged by her 
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mother, the rest of her family made fun of her because 
she had this seemingly impossible goal. They told her 
she would end up just like the rest of the family- poor. 

 
Instead, Melissa made a plan to reach her goals. At age 
14 she started to work at Taco Bell. By age 15½ she 
was the manager. She purchased her own car at 16 and 
two years later moved into her own apartment. She 
applied to college and worked to support herself. She 
took one year off to work as an emergency room 
technician to save more money for medical school. 

 
In the required essay when she applied to medical 
school she wrote about why she should be admitted 
and included information on her past and the decision 
she made at age 13. She was accepted and graduated 
as a doctor with a specialty in obstetrics and 
gynecology (OBGYN). 

 
Melissa met her husband when they were both medical 
students. They now have two children, a lovely home 
in Nashville, and two excellent incomes. 

 
When you struggle, or anyone struggles to make a 
decision, there is mental and emotional pain. You may 
not sense the pain, but it is there. Any decision you 
can commit to will eliminate the pain and struggle. 
The wealthy understand there is power in a decision. 

 
Melissa made a decision at age 13 to become a  doctor.  
I made a decision when I was broke at age 50. With 
only 15 years left before most people retire, I had to 
get busy and create a secure future. For me the plan 
was to invest in multi-unit rental properties, and get 
the bulk of the funding from other people. 
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You can make a powerful decision at any point in your 
life and alter your future. Any struggle you have comes 
from not making a decision. 

 
Opportunity to Grow: What decision have you 
avoided making that you are willing to commit to 
now? 
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Wealthy Attitude #31 
How the Wealthy Recharge 

In this chapter, we will talk about how the wealthy 
recharge. I have said it before, and I will say it again; 
it was adopting the attitudes of the wealthy that took 
me from flat broke at age 50 to a net worth that puts 
my wife and me in the top 1% of Americans. We are 
blessed to donate large amounts to charity (Attitude 
21) because we do not have to work for money; we 
have our money working for us (Attitude 25). 

 
What I am telling you is NOT to impress you, but to 
impress upon you how your life can change. Many 
years ago I had    to collect soda bottles and cans to get 
the refund money to buy food for my family. In 2018, 
my wife and I were able to donate over $100,000 to 
charity. That is more money than I used to earn per 
year, and now we can donate that to charity. 

 
Many years ago, I remember an executive business 
coach, Dan Sullivan, who said if you have one 
vacation per year, you can expect to have one 
breakthrough in your business. If you take two 
vacations, you can have two breakthroughs. And if 
you have three vacations… you get the picture. 

 
He went on to explain this is not limited to vacations. 
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Other possibilities could be a weekend at home 
enjoying time with your family, a great seminar or 
workshop, or reading a book (Attitude 11). The point 
was to get away from working IN your business and 
allow your mind the freedom and opportunity to work 
ON your business. 

 
Thomas Edison had a room where he could go and 
meditate. Other answers or solutions to business issues 
can come to you when you sleep. You can even 
program yourself to solve problems by implanting the 
desire for a solution before you doze off at night. 
Many years ago I read a book on how to do this. The 
point is that to grow your business you need to take 
the time away from your business to recharge. 

 
There is an old story, or fable, about two lumberjacks; 
a young one and a seasoned veteran. On the first day 
in the woods to cut down trees the young lumberjack 
started swinging his axe and kept at it hour after hour. 

 
The seasoned lumberjack would pause every hour and 
sit down for about 10 minutes. After a couple of hours, 
the young one said to the veteran that he was old and 
lazy because he had to rest every hour. The veteran 
explained that he took the time out to sharpen his axe 
and at the end of the day he will have cut down more 
trees. He told the young one that a dull axe is just not 
as effective. 

 
Of course, you know what happened at the end of the 
day; the veteran lumberjack cut down more trees. We 
all do better when we take the time to recharge, reflect, 
and/or sharpen our axe. 

 
Opportunity to Grow: What are some of the ways 
you can recharge? Do it! 
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Wealthy Attitude #32 
It is Never Too Late 

 

 

It’s never too late to create financial abundance. This 
feels like the perfect attitude to complete the book. 

 
There is a book by David Bach that says the same 
thing in about 330 pages, Start Late, Finish Rich. 
Colonel Harland David Sanders is a well known 
example. He is best known  for founding the fast food 
chicken restaurant chain Kentucky Fried Chicken. But 
I never met him. 

 
Instead I will talk about my friend Ralf, another ideal 
example of the concept that it is never too late. He was 
recently divorced when we first met around 1992. We 
were both in a course through Landmark Education. 
Later we both coached business owners through a 
course called the Entrepreneurial Edge, led by a lady 
named Patricia McDaid. 

 
When Ralf decided to provide business coaching full 
time he sold his manufacturing company to a large 
national corporation in exchange for $1 million in 
stock. About a year later the corporation went 
bankrupt and his stock was worthless. 
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Ralf re-married and divorced the second time after 
about ten years. At age 65 his net worth was a negative 
$250,000. That is a quarter of a million dollars LESS 
than zero. 

 
But Ralf has a great attitude and is a great business 
coach. He continued to work and focused on 
rebuilding his net worth, which is now near one 
million dollars. The following is his philosophy: 

 
The Secret of Life: 
There is only time. You are born, you have time, and 
then you die. What you have is based on where you 
spend your time. Your 'wants' are where you have not 
spent your time. To obtain your 'wants' you must 
spend your time, or someone else must spend their 
time for you. 

 
The Purpose of Life: 
Do work you love, to earn money, to have a 
comfortable lifestyle, and to have free time to spend 
with those you love, doing what you love. 

 
In an earlier chapter, I spoke about how Melissa had a 
plan at age 13 to become a doctor. Ralf had a plan 
when he started over from broke at 65. I had a plan 
when I started over from broke at age 50. It is never 
too late to create financial abundance if you focus your 
energies and have a plan. 

 
Opportunity to Grow: Write down your plan to 
create financial abundance. 
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Conclusion 
 

As I mentioned in the beginning, this short book has 
some powerful messages. I hope that some of them 
resonated with you. 

 
As a reminder, you do not have to fear becoming 
wealthy, as if it may turn you into a bad person. If you 
adopt the attitudes described in the previous 32 
chapters, and you are a good person now, you will 
become a wealthy good person. 

 
Of the billionaires I have known, money just brings 
out the basic traits in them. If they were jerks 
before they had money, they are simply jerks with a 
billion dollars. 
- Warren Buffett 

 
As you now know, one of the most important keys to 
creating wealth is the right attitude. If you follow the 
attitudes of the majority of wealthy people, you can 
join them. The attitudes of the wealthy can make the 
difference between you leading a life of poverty, 
struggle or mediocrity, versus leading a life of 
financial and emotional prosperity with the ability to 
donate to charity in significant ways. 

 
These new attitudes I shared with you saved me. To 
create the level of wealth that moves you into the top 
25%, 10% or 1% of the population requires you to 
change or transform your attitudes. 

 
My suggestion is that you just try one attitude at a time 
and focus on it for a day. See where you can apply it in 
your life. 



 

Then take the next attitude and focus on that for a day. 
In just over one month you will have practiced all 32 
of the attitudes. In addition, use the Opportunity to 
Grow exercises at the end of each chapter. 

 
If you just focus on maintaining 5-7 of these attitudes 
in your life on a consistent basis, you will have the 
mental and emotional foundation to create wealth. You 
will be able to see how your life can transform if you 
only work on adopting or practicing one new attitude 
per day, per week, or per month. 

 
Again, this is not just about money. You will also see 
your relationships improve as well. As you change, 
grow and trans- form as a wealthy human being, you 
will see there is a shift in the people around you and 
the planet as well. 

 
If you did not write down any Opportunity to Grow 
assignments, why not go back and do that now. You 
know which ones you avoided. This is your 
opportunity to grow your skills in handling money and 
move toward a place of wealth, abundance and 
fulfilling relationships. 

 
To your prosperity, 

Rennie 
   www.WealthOnAnyIncome.com 




